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THE CHAMBER CONNECTION
NovemBER 2008

Our Mission
“The mission of the Giddings Area Chamber of Commerce is to create a progressive business environment, take a
leadership role in the community, be an information resource for members and increase growth of tourism.”

GOD BLESS OUR VETERANS & TROOPS!

ANNUAL CHRISTMAS
RRY MARKETPLACE

Ké ARTS & CRAFTS SHOW

SUNDAY, NOVEMBER 23, 2008

SONS OF HERMANN HALL IN GIDDINGS, TEXAS
10138 CR 223 ON HWY 77 SOUTH
10AM TO 4PM A

p

37 Fnnual Ghristmas JZ{;rry ﬂoar@gp/ace FHrts & ‘Craﬁa‘ Showisa wonderful place to find gifts items for all (your fami{y and’
fh’emﬁf. T‘ortr}/ Ja[uJ vendors Jeffz'nj everyt/fz'n 1g ﬁom hand crocheted scarves to small furniture items will be there selfin 1g their wares.
?faﬂf crafted jewelry, gourmet food items, sterfing silver jewelry, stained and Jeaded glass gifts, scrapbooking ttems, home décor,
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Ghiristmas décor, hand made camlj/, T-skirts, Fam[crqﬁec[ candles, goat milk  products, wooden bowls and boxes, toys and so much
more. ‘We will kave a %memmﬁa ourmet Gonsultant, a gj wmper Ghef Gonsultant and a Jupperware Gonsultant on kandto kel

U P /i

you with your /fofz't[ay entertaining. %vertge attendance fér this event is 4,00 ]ae(ga/e. There will be ﬁee demonstrations, rlﬁ](eef, door
prizes and music. ‘danta will be available ﬁom 1am to 3pm. Gheck out our website at www. Z%z’fcﬁ'nq&%. corm.

Adonission to this event is  free, but the Giddin 1gs ?fl‘jﬁ Scheo! Leo Glukb will accept canned food items or other - grocery staple as a
donation to the Zz‘z'(ﬂﬁn § }:270([ g)’antr . m will also take donations for the Jocal ﬁfue c5(171&1 rogram. zz'z'(l;ﬁn X fvenz'n Iz'tm.f
g ¥4 T g g
Glub will be selfing pecans and Gerfine s “Cuile Angels will be selfing raffle tickets for a quilt.
9L Y Y9 7
Kim[er{}m K,rauo"e will be there entertainin 1g ﬁom 11:30am to 1:00pm.

Vendors that will attend this year s event include: Jme Lyn Designs, Deidre’s Classic Glassworks, Robert’s
Promotional Specialties, Brandy’s Crafts, Jenz Country Candles, Tangy Accessories, The Hot Pot,
Country Stamper, Simply Sassy, Frames & More, Artnstuf, White Oak Bend, RK Services, Marshall
Oaks, The Lil’ Bowtique and Haase’s Antiques and Treasures.
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The Business of Christmas!

When I think <f Ghristmas, I think. parties, ﬁ,mctions and holidays! DBut ﬁr a
business cwner, Ghiristmas andthe opportunities that arise at that time of the year
should mean muck, much more. We all know that Chiristmas is fun, but have you
ever thought of using it as an epportunity to improve your business and its many
relationships.

Networking Opportunities

Ore opportunity that you probably have never considered is to attend ancther
company s Ghristmas function. This can be a wonderful networking oppportunity
especially if your business is compatible with either the kost company s team
members demegraphic (as in you sell semething they all want to wse - in this case
spend a Jot of time networking and getting to know the team rather than the iw.s) or
if there is the opportunity for a strategic alliance or host beneficiary in the new
year (if a strategic alliance or host benoficiary is your goal - make sure you spend’
plenty of time with all the key decision-makers).

ngork'z'nj doesn 't iave to be a waste of time or even trawmatic. Jfyou do it
properfy and with the right approach, it can make generate a significant amount of
business for your company. Fnd while the henofits to networking are many and’
varied, afmost every business can Jorqﬁt ﬁom astrong networker. ji can lz'aaica//]
be seen as a business time saver. When you ve got a strong network, you I find’
your calls get returned more quickly and easily. You I hiave guicker and easier
access to more inﬁrmation, ideas and contacts. Jhis in turn, can make  you more
efficient and productive and Jead to more opportunities, more business, new
business, new contacts, new clients, growing your business and'most importantly,
more money z'nryourfock‘et‘

Launch your Networking Career

Ghiristmas is the best time to Jaunck your networking career. Jake advantage of
the Ghliristmas spirit and introduce yourselfto Jots of potential chients that would
nermally be karder to get to. Dy the way, I 'm net saying you shouwld Jaunch inte a
safes piteh at the function - in fuct I would strengly adivise against it. SN you
needto do is grah some Fusiness cards and follow them up before or after
hvistmas, after all you will never Fave a more perfect reason to call

:ggmemlr-er, the Jast thing you want to be is overly enthiustastic, or become known as
the person who shakes everybody 's hands and thrusts their business cards into an
unsuspecting party-goer s grip. Refax and e yourself; it 's Christmas after all!
ﬁgu never know you may even enjoy yourself.

Some Hints and Tips for Networking:

1. Know your focus - When attending an event, don t try to meet as
many people as possible, trust isn 't built from a stack of business cards.

2. Havean adeguate supply of business cards andmake sure you get
a business card from every person you meet - This will allow ‘you to not
ony follow wp but will elp build your ditabase.

3. Listen and ask questions - ﬁau fave two ears and one mouth so
remember to use them proportionately, also don t assume that your
target person afready knows your business.

4. Give referrals whenever - possible - P74 - good networker should beficve
“givers gain!""So because mest successfi businesses grow from
referrals, be the person that does the referring. &memﬁer the fastest

way to get re_ferrtl/.r iste jz've them.

5. Don’t try and close any deals - W;tmrk}'nj should be usedto
develop relationships with other professionals and'not an event to it
businesspeople to buy your products or services.

6. Write notes cn the fucks of business cards you cellect - This will help
Jog your memory when you make contact with them and will help in
building rapport.

7. Follow Up - J7: you ve discussed catching wp with someene, call within
3 days of the meeting that person. Otherwise, just write a bricf kand
written note (to keep it persenable ) saying it was great to meet them.

8. Keep promises - Jfyou ve made a promise, keep it/ No one fike to Lo
business with an unrefiable person.

9. Think differently - Tecus on just meeting people and not finding
new customers hecause that s what everyone efse is probably deing.

Fnther opportunity you ve probably overfooked'is your internal Christmas
party. Send while it won t contribute directly to sales or to your bottom fine, a
Fappy, contented and appreciated tewn will always outsell an unfigppy, restless and’
unappreciated one.
Although most businesses do “something " for Ghristmas, take the time to try to
make the occasion special, as it is a great toof for heosting team morale. Fndne, by
that  don t mean supplying encugh aleokel so that your team members wen t
remember the party and will ‘think "they ve had a good time! Christmas parties are
a wonderfiul way to thank your team for all their hard and difigent work throughout
the year. Jt s also a great time for team members to get to kKnow each sther and you.
Keeping Your New Customers
Lastly, the most important epportunity to seize during the Ghristmas periodis
getting and Kecping new customers. Most retailers get amassive influx in
customers they ve never seen before during the fostive season. Jhat s a massive
opportunity and yet most will never see those customers again untif next
Christmas. .. maybe.
Jo begin with, your marketing and advertising campaigns (at every time of year, hut
especially at Ghiristmas,) showld fo mere about getting a custemer to Koop buyying
Jrom you - it should be about pro-actively keeping them coming back again and’
again. ‘o the question is, kow are you going to Keep new Cliristmas customer
coming back in the How Year? Most retaifers wse the common excuse that ‘we
don 't kave encugh time to service customers, Jet afone record their names and’
addlresses. " Dut the thing is, you can t afford not to do this because kow efse are you
_geing to get them coming back. Jf "you re ready to handle this influx in husiness, this
will be just the start of Bonuses you Il get from the increase in store traffic. I
you re ready to do this, great! Jfnot, you Nl be throwing away a goldnine in
pportunities. o Jet s refine this process. Obvicusly you have to ask for the
customers name and address. This easiost way to do this isto simply asK them. Ir
you give pecple a reasen fike special members enly of fors or newsletters, or a VIP
card; you e mere Jikely te get a better response. Fven something as simple as a
thanks for buying from us "note is a great start hecause no one else does it so it will
standout amife. Pecple will come bacK to you and refer their friends hecause your
business stood out from the crowd. &ememﬁer, if you re not communicating with
your past customers at Jeast every 9o days you Il Jose afl the rapport you ve built
with them to get the first sale. Trom hiere, get ready for the increased sales diuring
the Ghiristmas period, got ready to collect customens details and get ready to Kegp
thom coming back well into the Now Year. .



MEMBERSHIP NEWS

Business After Hours
Lee County General Store
November 18"
5:00pm to 7:00pm
RENEWING MEMBERS: Thank you to every

renewing member. We appreciate your continued
support.

» First Class Cottage Bed & Breakfast

» Giddings Study Club

= Mayer Auctioneering, Inc.

= James Medack, PC

» Leeco Plastics

= Stuermer Store

= Dr. Amy Jatzlau

= All Star Convenience Store

= All Around the Block Quilt Shop

» Giddings Economic Development
Corp.

= Rotary Club of Giddings

= USCRA

= Aubaine Supply Company

= Reba’s Village Deli & Pizzeria

= City Meat Market

Lee County Co-Op

If your actions inspire others to dream more, learn
more, do more and become more, you are a leader.
~ John Quincy Adams

Just a reminder to our members-
Contact the Chamber office at 979-542-3455
or giddingscofc@verizon.net to let us know

when your business will have their
Holiday/Christmas Open House so we can

add it to the Event Calendar and

on the Website. Deadline for 8 2 X 11 inserts
into the newsletter is the 25" of each month.

The monthly newsletter is a great way
to let other members know what
services and products you sell.

WE NEED HELP!!!

OUR OFFICE IS
LOOKING FOR A FEW
CHAMBER CHAMPIONS.
THESE VOLUNTEERS ILOVE TO
MEET PEOPLE AND TALK ABOUT
GIDDINGS. THEY ARE
INTERESTED IN THE HISTORY OF
GIDDINGS AND LEE COUNTY.
VOLUNTEERS ARE THE HEART
OF OUR COMMUNITY. THESE
VOLUNTEERS WOULD BE
WILLING TO COME TO THE
CHAMBER BOARD MEETINGS AND
CHAIR COMMITTEES, ATTEND
GRAND OPENINGS, RIBBON
CUTTINGS AND OPEN HOUSES.
WE NEED YOU!!!

Our office is busier than ever planning more events
and activities for our community. We have one full
time and one part time staff person, however we
have many areas that need more attention. Let us
know where or how you would like to help. Some
of the things we handle in our office include:
answering phone calls requesting information
about Giddings and Lee County, handing out
County and City maps, giving directions, giving
tours at the Lee County Heritage Center and making
up Visitors Bags for guests(about 2000) per year just
to name a few. We answer about 25 calls per day on
average. We average between 40 & 50 emails per
day requesting all sort of information. We manage
the day to day information that is listed on the
Digital Sign that is displayed on the corner of Hwy
290 and Hwy 77 on the City Meat Market Building.
Our office keeps an Event Calendar for the
community to have information about events and
activities available 24/7. We also maintain our
website with updated information about our
community, our businesses and any information a
guest might be looking for about Giddings. And
our office publishes a monthly newsletter for
members. So you can see we are very busy with just
the day to day activities of running the local Visitors
Center in Giddings. We welcome our guests with
“Hometown Hospitality” everyday. You can help
by volunteering a few minutes or a few hours. Call


mailto:giddingscofc@verizon.net

our office for more information about how you can

help.
November 2008 Events

ov. 3- Gountr usic Menda
Hev.5- Goantry Hlssic Nlondny
ov. 4-Llection Ja Wk In Coffee
Hev. 4-Fection Day Walk-In G
Hov. 4- ij’t[?ﬁny& Noon Lions Gluk :7‘22{79 & Droom Sake
Hov. 9- g‘itfzﬁnj& fvem’nj Lions Chuts Pecan “Sale starts torﬁzy
W(:v. 11- %tertms ﬁzf}/
W;v. 11 —Cam]a %j{m Iadz’es :ﬁay @ut—mur (y[‘ the Iee (County ?fe:rittge (Center
W;V. 12- ?ft‘lffy ?ft;art.r %ur ﬁom ?fou&ton to the Iee toung/ ?th;n'ttye tenter,
azznzz' s & Ie/:m »Eerj Mnmy
W(:v. lg—ﬁirtﬁ?nj Classes at It. ﬂ;rf s ﬂ:ﬂcaf Center
W;v. 23- Ghristmas f/lz‘;n}/ ﬁ:lrk‘eg/a/ace ;%rm §7_ (Grtgqfd Show
W;V. 27- Waﬂ@jz’vinj =Fjervz'ce.f at alf Ghurches
Hov. 27 & 28- Ghamber offices closed to observe the /chz'(ﬂl'}/
W(:v. 28 & 29- Ghristmas Lane (f I{yﬁvw in Ledbetter ﬁom S-gpm

HAPPY THANKSGIVING!!!
GIVE THANKS FOR ALL YOUR BLESSINGS!!

Inserts included in this newsletter-Flavors of Christmas, Holiday Happenings, Capital One Bank, First Assembly of God
Church Event Calendar, Annual Christmas Merry Marketplace and the Christmas Lane of Lights. Thanks to these
businesses & organizations for their contributions. Please post for customers & staff.

Check out our website at www.GiddingsTx.com to get up to the minute information and details about
upcoming events and activities happening in Giddings and Lee County. We are your information resource.

Email: giddingscofc@yerizon.net Office Phone: 979-542-3455 or Fax: 979-542-7060.
RATE
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